
Appraised value, 20
Assigning/assignment, 92–99,

101–106, 128, 251
contract types, 93, 96–97
fees, 93
forms, 251
paperwork, 101
reasons for, 98–99, 102
script, 98
when to, 102–105

Capitalization rate, 41–42
Comparables, 42–44, 46–47

market analysis form, 44
Conditions release, 250
Contract changes, 247
Counteroffer, 248–249

Deeds chart, 233–234

Flipping, 92, 100, 127–128
paperwork, 100

Foreclosures, 107–116, 131,
177, 179–180

Gross rent multiplier, 41

Investments, 2–5, 7–9, 15–16,
20, 36–37, 51, 75,
91, 125, 163–174

CDs, 8–9
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discounted mortgages, 7
junk bonds, 8
opportunity, 5, 15–16, 36, 75,

125
finding, 15–16
viable, 36, 125

retirement programs, 9,
166–170

strategies of, 2–4, 20, 37, 51,
91

quick cash, 3–4, 91
tax considerations, 163–166,

170–174

Loans chart, 235–236

Net operating income, 41

Promissory notes, 95–96, 252
Public record, 21–22
Purchase contract, 238–246

Rule of 72, 168–169

Tax liens, 1–2, 4–39, 51–73,
75–83, 85–89, 91,
116–123, 126–127,
129–139, 141–162,
170–171, 175–183,
185–230

authority, 4–5, 11
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Tax liens (continued)
certificates, 5, 7–10, 14,

20–21, 23–34, 52,
64–67, 70, 88, 91,
116–119, 121, 126,
177–180

foreclosing, 5, 20–21,
33–34, 52, 88, 91,
116–119, 121, 126,
177–180

costs, 118–119
interest rates, 7, 9, 23–33,

64–67, 70
not preferred, 14
security, 5, 8, 34, 119

decision, 16–17, 20
effect, 1
evaluation, 17–22, 33, 63,

66–68, 76–78,
135–137

calculations, 66–68
key elements, 20–21
profit potentials, 22,

76–78, 135–137
property worksheet, 19

jurisdictions, 13–15
laws and procedures, 2, 7–8,

11, 20, 24–33, 117,
119–123, 135–136,
138–139, 185–230

tax deed states, 205–230
tax lien states, 185–204

priority, 1, 8, 20–21, 27, 122
purchasing, 5, 17, 33–39,

51–62, 69, 75,
79–83, 85, 126–127,
129–134, 141–162,
170–171, 175–179,
181–183
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bids, 69. See also Tax liens,
sales, bids

paperwork, 51–52
partnering, 38, 141–162

agreement checklist,
155–162

checklist, 149–153
creativity, 153–155
six Ops, 142–144
syndications, 144–149

reasons for, 35–39
diversification, 35
earning without owning,

38
have priority, 37
high returns, 38–39
less competition, 36
little up-front cash, 37
low risk, 36
secured, 38
simple to understand,

37
viable, 36

retirement dollars,
170–171

risks, 33–34, 36, 175–179,
181–183

bankruptcy, 175–179,
181

destruction, 181–182
environmental, 182–183
super low, 33, 36

target area, 17, 75
time periods, 52–62,

79–83, 85, 126–127,
129–134

after the sale, 60–62
before the sale, 52–59,

126–127



letter, 53
phone script, 54–55

during the sale, 59,
79–83, 85, 129–134

preparing for, 79–
82

redemption, 6, 14–15, 19–20
deeds, 14–15

sales, 6, 63–64, 69–73, 85–89,
137–139

bids, 63–64, 69–73, 85–89,
137–139

interest rate, 70–72, 87
property interest, 72–73,

88–89
states not selling, 12
states selling, 12
various names, 13–14
what are, 1, 4
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Tax parcel number, 18

Valuing real estate, 39–43,
45–50

average versus median price,
49–50

forces influencing, 45–46
four elements, 43, 45
principle of progression,

48–49
principle of regression, 50
seven ways to know target

area, 46–48
six values, 39–40
three ways of 40–43

Web sites, 18, 20

Yields, 25, 39, 71, 106




