


bathroom
adding, 284–285
diamond in the rough, 159
importance to sales, 20, 249, 257–258
number and condition, 158
quick makeover, 229–230
rehabbing fixer-uppers, 19–20
scrubbing, 311
sink and medicine cabinet, 262–263
size, 159
toilets, 261–262
tubs and showers, 260–261
ventilation, 263
walls and floors, 258–259
water damage, spotting, 160

bathtub, 260
bedroom

combining for master suite, 160, 282
floor plan, changing, 162
inspecting, 160
number and size, evaluating investment

properties, 130
quick makeover, 230

bidding, 165, 196–197
bill of sale, 327
billboards, 141
bird dog fee, 192–193
black mold, 177
boring, minimum bidding, 197
borrowed money, power of 

working with, 17, 80
bowed walls, 151
brick siding, 152, 246–247
brick walkway, 241
bubble, beware of, 40
budget, renovation, 61, 211–212
builders’-grade materials, 338
burdened owners, 10, 332–333
business climate, 124–125
business owners, 125
buyers’ agents, 347–348

• C •
cabinets, kitchen, 251–252
cable television local meeting channel, 126
cap, adjustable-rate mortgage, 92
capital gains, 67
car, tabulating net worth, 85, 86

carpeting
over hardwood floors, 157
remnants, 338
replacing, 207–208, 272

cash back at closing scams, 321
cash calls, 29
cash, obtaining, 16–17
cash offers, 318
cash value of life insurance, 86
ceiling fans, 227
ceiling, raising, 282, 284
changes affecting credit status, 90
character and class, rooms with, 156, 334
character, personal, 84
checking account, 86
children, involving, 37
cigarette smoke, 150
city inspectors, 59
classified advertising, 302–303
cleaning

importance, 11
for quick makeover, 225–226
supplies, 311
windows, 308

cleanup expenses, 106
closet, 161–162, 230, 312
closing costs

deducting from taxes, 106
low for quick flips, 95
payment, 320
profit, subtracting from, 70–71
refinancing, 82
seller to pay, 171

closing fees, 71, 75
closing period, 322
clutter, 218, 257
collateral, 81, 84
color

landscaping, 236
outdated décor, 333–334
paint, 246

combination ovens, 256
commission, real estate

advertising, 348
choosing agent, 52
deducting from taxes, 106
described, 74
higher, offering, 295
profit, maximizing, 317
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comparable homes, visiting, 297
comparable prices, 296–297
comparing similar offers

avoiding fraud with, 325
closing period, 322
common requests, 320–321
conditional statements (weasel clauses),

321–322
earnest money deposit, 319–320
financing, 318–319
sale dependent on other sale (domino

effect), 322
competition, need for renovation, 207–208
complex transactions, real 

estate lawyers, 58
computer, getting organized 

with help of, 33
con artists. See scams
conditional statements

negotiations, purchase, 171–172
similar offers, comparing, 321–322

condo association, 187
confidence, 84
contractors

cost of, 15, 60–61
described, 60
estimates, 72
finding, 62
goals for working with, 62–63
handyman and other helpers, 64, 268

contracts. See also purchase agreement
backing yourself into a corner, 342
flip, 45–46

convention center, buying carpeting 
from, 338

conventional roof frames, 280
cooktops, 256
cosmetic repairs

challenges, inside and out, 147
described, 11, 19
strategy, 41–42

costs. See expenses
counteroffers

purchase negotiations, 173–174
sale negotiations, 322–325

countertop, kitchen
decluttering, 311–312, 313
resurfacing or replacing, 252–253

countertop sink with vanity, 262

country kitchen, 282
county law enforcement seizures, 45
county sheriff’s office, 140
cracked foundation or walls, 151
credit

damaged, finding partners, 98
lenders, looking good to, 84
status, changes affecting, 90

credit card, 86, 89, 339–340
credit enhancement companies, 89
credit report

charge, 71
improving credit score, 89
inspecting, 88
law providing, 87
obtaining, 87–88
quotes, requesting, 95
understanding credit score, 89, 90

crime statistics, 123–124
crime watch programs, 124
crisis, weathering, 31–32
crowd reactions, visiting open houses, 203
curb appeal

assessing, 148–150
distress property, spotting, 10
driveway, 239–240
entryway, 241–243
landscaping, 233–239
open houses, visiting, 202
outside shell, refreshing, 243–247
poor but promising, 147
profitability of, 207–208
rehabbing fixer-uppers, 19
storm door, 269
ugly, seeing opportunities in, 333
walkways, 240–241

curbs, painting, 222
curbside trash services, 311
current home, equity in

home equity loans and lines 
of credit, 83–84

refinancing, 81, 82–83
risks, 81–82

curtain, shower, 229

• D •
damp basements, 152
day job, disadvantages of having, 25
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dead plants, 218
debt tolerance, 30
deck, 288–290
decluttering

closets, 312
counter space, 311–312, 313
importance, 310
political correctness, 312
selling, storing, dumping, and giving

away, 310–311
décor, outdated or ugly, 333–334
decreasing home value market, 68
deed, 326
deed of trust states, 184
deed preparation, 75
deed recording fee, 71
de-junk, for quick makeover, 225–226
delinquent real estate taxes, paying, 75
den, 161
deposit, handling low, 319
depressed areas, 115, 116
Detroit Devils Night incident, 124
digital recorder, 144
dining room, 313
discount points, 71
dish drainer, 311
dishwasher, 255
disputing credit report errors, 89
distressed property and owners, 

spotting, 10
division, buying into, 44
divorce, properties caught up in owners’,

33, 45
do-it-yourself projects, identifying, 208–209
don’t wanners, 10, 18, 120
doorbell, 227
doorknob, 226, 308
doors

entry, replacing, 269–270
importance of replacing, 226, 268–269
interior, 272
sliding glass, 226, 270–272
storm, 269

doorwall, 289
downdraft cooktops, 256
dream team

appraiser, 56–57
contractors and subcontractors, 60–64

described, 49
financial assistance, 53–55
home inspector, 58–60
real estate agent, 50–53
title company, 56

driveway
asphalt, 239–240
concrete, 240
cracks, filling, 218
curb appeal, 149

drop-in range, 256
drug enforcement agencies, 140
dual fuel units, 256
dumpster, 340

• E •
early-payment penalty, 93
earnest money, 168, 319–320
eateries, local, 126
electrical system

areas of concern, examining, 176
essential repairs, 278
inspecting, 153–154
repairs, cost of, 72

elevated height toilet, 261
elongated bowl toilet, 261
employers moving out, 124
energy level, assessing personal, 31, 37
entryway

curb appeal, 149
final touches, 242–243
front door, 241–242
front porch, 242
open houses, visiting, 203
planter, 306–307

Enya, music by, 315
Equifax, 88
equity, current home

home equity loans and lines of credit,
83–84

refinancing, 81, 82–83
risks, 81–82

equity, seller’s, 165
escrow account, 96
escrow statement, 327
Estoppel certificate, 327
exhaust fan covers and fans, 227
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existing space, reconfiguring
attached garages, 285
attic rooms, 286
basement conversions, 286
bathroom, adding, 284–285
benefits of, 281
ceiling, raising, 282, 284
kitchens, 284
porch conversions, 285
walls, knocking out, 282, 283

expenses
appliances, modernizing, 254
builders’-grade materials, 338
carpet remnants, 338
contractors and subcontractors, 15,

60–61
deducting from taxes, 106
free advice and planning tools, 335–336
moonlighters, 336
off-season work, 340
overstocked or discontinued building

materials, 337
pooling projects, 340
real estate agent, 50
renovation, assessing need for, 208
rewards-back credit card, charging

purchases on, 339–340
shoddy work, 344
students, 336–337
time-saving power tools, 339
windows, 268

Experian, 88
expertise, repair, 210
extension cords, 154
eyesores, removing, 218

• F •
Fair Isaac Company (FICO) system, 90
family. See also spouse

children and pets, 37
financing, 54, 97
living in home, strategies for, 43
renovations, help from, 209
work from friends, 209

fans
ceiling, 227
exhaust, 227

farm area
described, 115
neighborhood outside, 133
pros and cons, 116

federal department of Housing and Urban
Development. See HUD

Federal Housing Authority (FHA), 138
Federal Trade Commission (FTC), 87
fees

appraisal, 71
bird dog, 192–193
closing, 71, 75
deducting from taxes, 106
finder’s, 192
flat, real estate agent, 53, 296
marketing, 74
neighborhood association, 74
real estate lawyers, 58

FHA (Federal Housing Authority), 138
FICO (Fair Isaac Company) system, 90
filters, furnace, 231
Final Rule (FR)-4615 Prohibition of

Property Flipping, 12
final walk-through, 179
financial advisor, 55
financial statement, 29–30
financial team

accountants, 54–55
described, 53
financiers, 54
investment advisers, 55

financing
affordable houses, 128
closing costs, reducing, 71
comparing similar offers, 318–319
cost to family, 37
debt tolerance, 30
delegating, 27
from family, 54, 97
financial statement, preparing, 29–30
initial outlay, 28
necessary, 14
options, 16–17, 29
position to buy quickly, 10
proof, displaying with offer, 169
slow market strategies, 347

finder’s fee, 192
finding and buying right house, 17–18, 295
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first offer, reasons to accept, 318
fixed-rate mortgages, 91–92
fixtures

kitchen and bathroom, 229
light, 155, 222

flat fee, real estate agent, 53, 296
flat housing market, 68
flip contracts, 45–46
floor joists, 281
floor plan

bedrooms, changing, 162
evaluating, 129, 278–279
lighting, 155

floors
bathrooms, 258–259
ceramic tile, 275
importance, 272
new hardwood or laminate, 273–275
refinishing hardwood, 273
vinyl or linoleum, 273
worn, repairing, 228

flowers, planting fresh, 218
flowery property description, 133
flyers, marketing, 301–302, 308
FOI (Freedom of Information Act), 166
For Sale By Owner (FSBO), 45, 136, 332
For Sale sign, 300–301
foreclosure properties

bidding, 196–197
described, 181
entry point, how to choose, 185
finding, 193
flipping with integrity, 186
foreclosure sale, participating in, 191
house hunting, 137
inspecting, 195–196, 343
investors, other, 192–193
local rules and regulations, 183–185
as niche market, 44
NOD (Notice of Default) posting, 188–191
paper trail, following, 193–195
pre-foreclosure purchases, 186–188
process, 182–183
redemption period, 197–198
REO (Real Estate Owned) properties, 192
slow market strategies, 346

foundation
areas of concern, examining, 176
essential repairs, 278

inspections, 151–152
water, directing away from, 235

FR (Final Rule)-4615 Prohibition of
Property Flipping, 12

Freddie Mac online site, 140
Freedom of Information Act (FOI), 166
freestanding range, 256
French doors, 270–271
friends, help from, 97, 209
front door, 222, 241–242
front entrance

before and after photos, 307–308
evaluating, 305
landscape and walkway primping, 306
planter, adding, 307
welcome mat, buying new, 306

front porch, 242
FSBO (For Sale By Owner), 45, 136, 332
FTC (Federal Trade Commission), 87
furnace

areas of concern, examining, 176
essential repairs, 278
filters, replacing, 231
inspecting, 154

furniture, tabulating net worth, 86

• G •
garage

attached, 285
evaluating investment properties, 130
outside shell, refreshing, 247–248
painting, 222

garbage disposal or disposer, 254
gas smells, 150
good debt, 80
government-owned properties

finding government seizures, 139–141
HUD homes, 138–139

grading, concerns about, 176
gravel driveway, 239
great room, 282
grout doctor, 261
grout, tile, 230
gutters

examining, 152
repairing, 244
replacing, 222, 244
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• H •
Habitat for Humanity stores, 270
handyman, 64, 268
hanging plant, 307
hard money, 29, 81, 128
hard money lender, 54
hardware

cabinets, updating, 252
interior door, 272

hardwood floors
beneath carpet, 157
new, 273–275
refinishing, 273
repairing, 228

histories, negative home, 70
holding costs

affordable houses, 128
agent, effective cost of, 294
bidder closing, proposed, 322
days on the market, 20
described, 11
as living expenses, 73
profit, subtracting, 73–74
reselling, 11

holding strategy, 43
home equity line of credit, 83–84
home equity loan, 83–84
home show, 203–204
Home Stagers, 314
Home Steps, 140
home warranty, 74, 323
homeowner’s association, 187, 246
homeowner’s insurance, 73
Homes for Sale magazines, 135
HomeStagers.com, 314
homestead exemption update, 327
hood, 256
hot market, 40, 113
hot water tank, 231
hourly pay rate, 77
house hunting

advertising, 130, 135
affordability, 127–129
burdened owners, 10, 332–333
foreclosures, 137
FSBO, 45, 136, 332
generating leads, 141–142

government-owned properties, 138–141
obvious hot spot, 120, 331
probate properties, 137
property listings, 130–134
property type, 127–128, 129–130
real estate magazines, 135
vacancies, 332
zip code flippers, 142

HUD (federal department of Housing and
Urban Development)

described, 138–139
FR-4615 Prohibition of Property 

Flipping, 12
as niche market, 45
slow market strategies, 345–346

hydro-seeding lawn, 235

• I •
identity theft, 88
illegal flipping, 12
index, adjustable-rate mortgage, 92
initial financial outlay, 28
initial interest rate, 92
inspection

attics, 161–162, 176
basements, 161–162
bathrooms, 158–160
bedrooms, 160
big-ticket items, 151–155
checklist, 145–146
closets, 161–162
conditional clauses, 172
curbside appeal, assessing, 148–150
electrical system, 153–154
failure to make, 342–343
features, promising, 155–157
final walk-through, 179
floor plan, envisioning new, 162
following offer acceptance, 175–178
foreclosure properties, 195–196, 343
foul smells, 150
foundation, 151–152
furnace and air conditioner, 154
importance of, 143
kitchen, 157–158
laundry rooms, 161
lighting, 155
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inspection (continued)
living rooms, dens, and wide open

spaces, 161
moving forward with results, 177–178
plumbing, 153
quick makeover, candidate for, 147–148
roof and gutters, 152
siding, 152
tools, 144
windows, 153

insulated tank toilet, 262
insulation, 176
insurance

costs of, 71
deducting from taxes, 106
moonlighters, hiring, 336
repairs, 210

insurance company
contractor, finding, 62
roof damage, 244

interest rate
adjustable-rate mortgages, 93
on closing documents, 180
contingencies, 322
fixed-rate mortgages, 91–92
foreclosure notice, 189
home equity loans and lines of credit, 83
interest-only loans, 93
net worth, 85
rising, risk of, 82

interest-only loans, 93
Internal Revenue Service 

(IRS), 102, 109, 185
Internet institutions, financing with, 96
Internet research

crime statistics, 124
exterior paint colors, 246
FSBOs, 136
home renovation, 204
landscaping, 205
new roof, 244
real estate agent, choosing, 52

renovation planning tools and
calculators, 336

repair costs, 72
school systems, 122
seized properties, 140–141

investment advisers, 55
investment capital

creative financing options, 96–100
current home, equity in, 81–84
lenders, looking good to, 84–90
lining up, 79
low-interest loans, 91–96
power of working with borrowed 

money, 80
investment property, taxes on, 107
investment seminar, 41
investments, tabulating net worth, 86
investor group, buying through, 338
investors, 29, 192–193
IRS (Internal Revenue Service), 

102, 109, 185
ivy, 221

• J •
jewelry, tabulating net worth, 86
judicial foreclosure, 184

• K •
kitchen

appliances, 158, 254–257
benefits of renovating, 20
countertop, cabinet, and sink facelifts,

250–254
existing space, reconfiguring, 284
hangout factor, gauging, 157–158
importance to sales, 249
quick makeover, 228–229
rehabbing fixer-uppers, 19–20

knob and tube wiring, 154
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• L •
laminate floors, 273–275
landscaping

before and after photos, 238
design, 235–236
edging, 236
greenery, 237
importance, 233
lawn, revitalizing tired, 234–235
lighting, 155
maintaining, 239
minimum tasks, 234
mulching, 237
primping, 306
renovation trends, spotting, 204–205
soil, preparing, 236

landscaping fabric, 236
laundry room, 161, 282, 283
lawn, 218, 234–235
lead pipes, 177
lead-based paint, 177
leasing property, 16, 348
legal description of property, foreclosure

notice, 189
legal flipping, 13
legal issues at closing, 325–327
lender

closing paperwork, 325
hard money, 54
looking good to, 84–90
name on foreclosure notices, 189

leverage, 17, 80
libido, 37
liens, 184, 185, 343
life insurance, 86
light bulbs, 315
light switch faceplates, 227
lighting

fixtures, 155, 222
open houses, visiting, 203
showing, staging, 314–315
updating and adding, 227

limited geographical area, 115

lines of credit, 83–84
lines, utility, 219, 236
linoleum floors, 273
list date, 133
list price, 132–133
listening, improved, 175
listing history, 132
living expenses, 73
living in house

slow market strategies, 346
strategies for, 43

living room
furnishing, 313
inspecting, 161

living space, undeveloped, 334
load-bearing walls

conventional and truss roof frames, 280
described, 279–280
evaluating, 281

loan origination fee, 71
loan payments, 73
local chamber of commerce, 125
local foreclosure rules and regulations

judicial versus nonjudicial, 184
procedures, 183–184
taxes, 185

local institutions, financing with, 96
locals, talking with, 126
long-term capital gains, 77, 102
loss sales, 108
lot size, 130
low-ball offer

excessively underbidding versus, 174
negotiations, 168
real estate agent unafraid of, 52

low-interest loans
comparing total cost of loan, 94–95
finding lenders online and off, 95–96
mortgage types, 91–94

• M •
magazines, 204
mailbox, 222
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maintenance, 74
margin, adjustable-rate mortgage, 92
marketing

without agent, keys for, 299
asking price, setting attractive, 296–298
classified advertising, 302–303
contact method, choosing, 299–300
fees, 74
flyers, 301–302
For Sale sign, 300–301
new windows, mentioning, 267
online listing, 301
open houses, 304
with real estate agent, 293–296
selling after renovation, 21

markets, investing in different, 68
married couple’s ownership test, 105
master bedroom suite, 160, 282, 313
math skills, 35
maximum purchase price, 70
medicine cabinet, 262–263
microwave, 256–257
mildew, 150, 151
minimalism, 309
minimum offer price, 70
minimum-payment loans, 94
MLS (Multiple Listing Service), 51, 52, 296
mold, 150, 151, 177
molding, kitchen countertop, 253
money management, 15–17
moonlighters, 336
mortar, brick, 246–247
mortgage

adjustable-rate, 92
balloon payments, 93
on closing documents, 180
fixed-rate, 91–92
interest, deducting from taxes, 106–107
interest-only, 93
minimum-payment loans, 94
payoff information, 326, 327
principal, 86

motivation, sellers’, 165
mulching, 218, 237
Multiple Listing Service (MLS), 51, 52, 296
multiple offers, 325
music, 315

• N •
NACHI (the National Association of

Certified Home Inspectors), 59
National Association of Realtors, 53, 131
negotiations, purchase

appraisal, ordering, 178
calculating price, 167–168
closing, 179–180
counteroffers, 173–174
described, 163–164
ducking pitfalls, 174–175
earnest money, 168–169
helping seller move on, 169–170
inspections, following, 177–178
laying down cash, 170
pitching offer, 173
preparing offer, 166–167
seeds, planting, 164
seller information, finding, 165–166
sweeten deal, convince seller to, 170–171
weasel clauses (conditional clauses),

171–172
negotiations, sale

comparing similar offers, 318–322
counteroffers, 322–325
legal issues at closing, 325–327
real estate agent, 295, 317

neighborhood
annual appreciation percentage of

average home, 118
business climate, 124–125
correct basic qualities, 114–115
crime, 123–124
declining, signs of, 120–121
good, signs of, 120, 331
length of time of average home on

market, 119
neighborhood improvements, planned,

125–126
number of homes for sale, 118–119
over-improving house, 11
price range, identifying areas in, 117
property focus, 115–116
schools, 121, 122–123

neighborhood association fees, 74
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neighbors, intrusive, 69
net worth

boosting, 87
tabulating, 85–87

new construction, 43–44, 115
new construction windows, 267
newspapers, 126
nitpicking, 60
“no,” meaning of, 35
NOD (Notice of Default), 188–191
nonjudicial foreclosure, 184
non-redemption certificate, 198
notes

foreclosure properties, viewing, 188
open houses, visiting, 203

• O •
offer price, minimum, 70
Office of Property Disposals, 140
off-season work, 340
one-piece toilet, 262
online listing, 301
online research. See Internet research
open houses, 202–203
ordinary income, 67
organizational expertise, 33–34
outlet faceplates, 227
outside shell, refreshing

before and after photos, 245
garage, 247–248
gutters, repairing or replacing, 244
roof, laying new, 243–244
siding, retooling, 244–247

oven, 255–256
overbidding, 137, 174
over-improving house, 11
over-seeding lawn, 235
overseeing projects, 61
overstocked or discontinued building

materials, 337
owner-occupied HUD homes, 139
ownership, following chain of, 194

• P •
painting

basement, 231
exterior, 222, 241, 246

kitchen cabinets, 251
profitability of, 207–208
quick makeover, 11, 226

paneling, recently installed, 151
parents, 123
partners, taking on, 98–99
part-timers, 23–24
pass-through transaction, 46, 192
patching concrete cracks, 240
patching lawns, 235
patio, 288–290, 308
patio door, 289
pavers, 289
payoff information, mortgage, 326, 327
pedestal sink, 262
people skills, 34
people-management skills, 34
permits, work, 61
personal experience, real estate agents’,

51–52
personal loan, 86
Personal On Demand Storage (PODS), 311
personality self-assessment

assertiveness, 35
crisis, weathering, 31–32
energy level, 31
importance, 30
math skills, 35
organizational expertise, 33–34
people skills, 34
rejection, failure, and success, 35–36

pet smells, 150
pets, involving, 37
planning, renovation

drawing up in advance, 14, 47
importance, 212–213
materials, 213–214
outside, working in from, 215
time, allotting sufficient, 215
top, working from, 214
underlying problems, 214
utilities, 213

planter, 306–307
plastic sheeting, 236
plumbing, 153, 176, 278
PODS (Personal On Demand Storage), 311
polishing countertop, 253
political correctness, 312
pooling projects, 340
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popular demand, 208
porch, 285, 308
positive neighborhood relations, 69
possession at closing, 320
potpourri, 315
powder room, 284
power flush toilet, 261
power tools, time-saving, 339
power washing, 221, 239
preapproval offers, 318–319
pre-qualification offer, 319
price

correct, setting, 21
inflations, illegal, 12
neighborhood range, 117
profit, subtracting from, 70–71
purchase, 70
slow market strategies, 347

principal, interest-only loan, 93
principal residence tax rules

deductions, slashing capital gains
through, 106–107

deferring taxes by rolling gains into next
purchase, 107

described, 103
exceptions for special circumstances, 105
income tax, 108–109
loss sales, 108
maximizing savings from sale of, 40,

103–105
ownership test, 105
qualifications, 104
two-out-of-five-years requirement,

104–105
probate court, 45
probate properties, 137
professionals, renovations requiring,

209–210
profit

described, 67
estimates, inflated in new developments,

44
estimating, 16
holding costs, subtracting, 73–74
key percentage, 68
markets, investing in different, 68
potential gross profit, projecting, 75–77

purchase price and closing costs,
subtracting, 70–71

repair and renovation costs, subtracting,
71–72

resale value, ballparking realistic, 69–70
selling costs, subtracting, 74–75
taxes, net profit after, 77–78

Profit Projector tool, 75–76
proof of insurance form, contractor’s, 63
property backs up to nothing, 334
property listings, 130–134
property taxes. See taxes, real estate
public records, 166
purchase agreement

closing, 326
newly constructed home or condo, 44
offer, preparing, 166
real estate lawyers, 57

purchase price, 70–71

• Q •
quality time, 37
quick makeover

cosmetic challenges, inside and out, 147
curb appeal, poor but promising, 147
described, 217
façade, freshening, 221–223
room to room, 224–228
staging, 148
yard, sprucing up, 218–221

quiet bidding, 197
quiet flush toilet, 262
quotes, credit report, 95

• R •
radon, 177
range, 255–256
readiness, assessing your own, 13
real estate agent

as contractor, 62
described, 293–294
finding investment property, 130–132
markets, evaluating, 115
MLS access, 296
negotiating with, 295
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negotiation ability, assessing, 164
pitching offer, 173
qualities, 51–53
Realtor versus, 53
sale negotiations, handling, 317
seller’s, reason to hire, 294–295
selling By Owner, agreement for, 303
slow market strategies, 348
value, recognizing, 50–51

real estate commission
advertising, 348
choosing agent, 52
deducting from taxes, 106
described, 74
higher, offering, 295
profit, maximizing, 317

Real Estate for Sale from Government
Surplus & Foreclosures, 140

real estate gurus, 113, 183
real estate lawyers, 57
Real Estate Owned properties. See REO

properties
Realtor

profit, maximizing, 317
real estate agent versus, 53

recycled building materials, 337
red herring move, 321
redemption period, 189, 197–198
refacing kitchen cabinet doors and

drawers, 252
referrals, 62, 64
refinancing current home, 81, 82–83
refinishing

bathtubs, 260
hardwood floors, 273
interior doors, 272

refrigerator, 257
register covers, 227
rejection, failure, and success, 35–36
remarks, MLS property, 133
renovations. See also bathroom; kitchen

budgeting, 61, 211–212
cosmetic work, 11, 19
costs, subtracting from profit, 71–72
curb appeal, 19
deducting from taxes, 106

do-it-yourself projects, identifying,
208–209

friends and family, help from, 209
minor versus extensive, 11
moderate changes, 20
overdoing, 344
overhauls, 20
planning, 14, 47, 212–215
prioritizing, 201, 205–208
problems, potential, 32
professionals, jobs requiring, 209–210
scheduling work, 18
seller to pay for all or some, 171
shoddy, 344
strategies, 42–43
trends, spotting, 202–205, 344
underestimating cost, 343

renting
to previous owner, 169
property, taxes on, 107
strategy, 43

REO (Real Estate Owned) properties
addendum to purchase agreement, 165
earnest money, holding, 168
foreclosure properties, 192

repairs. See renovations
replacement windows, 267
representing yourself, cautions against, 50
residence. See also principal residence tax

rules
holding costs converted to living

expenses, 73
living in house during renovations, 214

resurfacing walkway or driveway, 240
retirement savings, 86, 99–100
return on investment (ROI), 207–208
reverse amortization loans, 94
rewards-back credit card, charging

purchases on, 339–340
rising home value market, 68
roof

areas of concern, examining, 176
inspecting, 152
laying new, 243–244

rooms with character and class, 156, 334
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safety, workers’, 337
sales

dependent on other sale (domino 
effect), 322

making, 22
pending properties, 132
planning, 47
researching comparable, 297

sales price, 75, 172
savings account, net worth, 86
scams

cash back at closing, 135, 170, 321
credit enhancement companies, 89
falling for, 341
illegal flipping, 12
inflated appraisals, 57
net worth, boosting, 87
owner-occupied HUD homes, 139
tax preparers underreporting income and

over reporting expenses, 109
scented candles, 315
scheduling, 18, 61
school administrators, 122–123
schools

importance of evaluating, 121
online research, 122
parents and students, 123
teachers and school administrators,

122–123
score, credit, 84
screens, repairing and replacing, 221
scrubbing. See cleaning
second mortgage, 83
secretaries, school, 123
seized homes, 45
Seized Real Property Auctions, 141
self-assessment

family backing, 36–37
financing, 28–30
personality, 30–36
time budget, tabulating, 23–27

self-directed IRA, 99–100
seller claims and disclosures, caution

against relying on, 342–343
selling costs, 74–75
septic system, 176

settlement statement, 326
sewage odors, 150
shell, refreshing outside

before and after photos, 245
garage, 247–248
gutters, repairing or replacing, 244
roof, laying new, 243–244
siding, retooling, 244–247

short-term capital gains, 102, 103
shower stalls, 260
showing, staging

decluttering, 310–313
de-personalize decorations, 310
eyesores, eliminating minor, 308
front entrance, 305–308
furnishing vacant properties, 313–314
lighting, 314–315
music, 315
outside air, greenery, and fresh-cut

flowers, 315
scantily furnish rooms, 309–310
sprucing up, 21–22

shrubs, planting fresh, 218
shutters, 222
sidewalk, 149
siding, examining, 152
siding, retooling

brick, 246–247
stucco, 247
vinyl, 246
wood, 244, 246

sink
bathroom, 262–263
kitchen, 253, 254

size, bedroom, 160
skylights, 155, 284
slabs, leveling concrete, 240
slide-in range, 256
sliding glass doors, 226, 270–272
slow market strategies

buyers’ agents, motivating, 347–348
financing, offering attractive, 347
foreclosures, 346
HUD and VA homes, 345–346
leasing renovated property, 16, 348
less, buying properties for, 345
living in house, 346
pricing correctly, 347
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