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Absolute auction, 224-225

Accommodation, 33

Accountant, functions of, 98, 101, 105,
173, 193

Acquisitions, 95, 97-100, 110, 173,
197-210, 223-227

Adjustable rate mortgages (ARMs), 18, 31,
37-38, 135, 167

Adjusted basis, 95

Advertising, 111, 148, 151, 178, 213

Affordability/affordable housing, 36-37,
62,79, 177, 241

Affordable housing, 36-37

Age of property, 110, 112

Aggressive leasing, 147

Allen, Robert, 184

Alternative investment, 38

Alternative investor(s), selling strategies,
97-105

Ambassador apartment, 148

American Bankers Association (ABA), 35,
37

Amortization, 91, 186, 213

Annual growth rate (employment), 63

Apartment buildings/complex, 207, 220,
228

Apartments, 117—121, 123—124, 141-142,
145-147, 178, 192, 235-236

Appraisal, 20, 91, 218, 234

Appraisal theory, 110-115

Appraiser, functions of, 20, 111

Appreciation rates, 17-18, 23-28, 64,
74-75, 110, 133, 165, 208

As improved property, 234

As is property, 226, 234-235, 237

Asking price, REO properties, 236-237

Assemblage of parcels, 209

Assumable mortgages, 185, 230

Attorney, functions of, 98, 101, 105, 173,
186, 188, 193-194, 198, 206-207,
219-220, 224, 229, 238

Auction(s), 220-225, 227-228, 232
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Back ratio, 133

Back taxes, 238

Balloon mortgage, 135, 189, 192

Bankruptcy, 8, 14, 138, 167, 187,212,
218-219, 224

Bidding process, 171, 223-227, 229-230,
232-233

Black Monday, 44—45

Boom and bust cycles, 14, 32, 60-61, 63

Break-even prices, 10

Broker's price opinion (BPO), 218,234

Bubble-bust market, 22, 29, 41-50,
90-105, 108, 244-245

Bubble measurements, 63—64

Budget/budgeting, 111, 138

Building inspector, 236

Bureau of Labor Statistics (BLS), 63

Business cycle, 29, 166—167

Business failure, 29, 63, 179, 182

Buying opportunities, identification of,
170

Buy strategies, 107—110, 170, 182,
244-245

California housing market, 8, 17, 19, 45,
61,87, 89, 176-177, 239

Canada, real estate investments in, 44

Capital gains, 10, 95-97, 103, 142

Capital improvements, 95, 114

Capitalization rate (cap rate), 112,
265-266

Capital reserves, 182, 197

Cash cushion strategy, 130—132

Cash flow action strategies, 125—139,
141-151

Cash reserves, 172—173

Census Bureau, as information resource,
64, 81

Change of use, 116, 120-121

Chicago Title, 105

Ciccarelli, Scot, 12

Class A/Class B buildings, 117
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Closing costs, 90-91, 94, 97, 115, 184,
218,226

Co-ops, 258-260

Commercial leases, 143—145, 176

Commercial real estate, 56, 159—160,
178-180, 207

Commissions, 90-91, 94, 97, 192, 227

Commuters, 122, 245

Comparable sales, 110-114, 234-236

Competition, 170

Condominiums, 61, 78, 108, 121, 169,
240, 258-260

Construction, 51, 110, 181. See also New
construction

Consumer Price Index (CPI), 4

Consumer spending, 51, 166

Contrarian investing, 170

Conventional financing, 189—-190, 195

Converting existing space, 150

Corporate guaranty, 159

Cosmetic improvements/repairs, 116, 118,

191-192
Cost approach, valuation process,
112113, 115

Counteroffers, 214

Creative borrowing, 192—193. See also
Creative financing techniques

Creative financing techniques, 168, 170,
183-195

Credit cards, 134, 138—139

Credit check, 186

Credit report, 91, 217

Crivello, Frank, 48

Crowding out, 36

Custom housing, 181

Data compilation, 63—64, 74-81, 113—115
Days on the market (DOM), 58, 62, 78
Debt ratio, 133—134
Decker, Dave, 9-11
Deed in lieu of foreclosure, 232, 237
Deed preparation, 226
Default, 37, 160. See also Foreclosure
Defensive strategies:
buy signals, 107—-124
cash flow action plans, 125-161
crash assessment, 55-87
sell signals, 89-105
Deferred maintenance, 142, 149, 173
Deficiency judgment, 217
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DeKaser, Richard, 12

Delayed exchange, 101-102

Depreciation recapture, 95-96

Depression, 169

Desperate sellers, 182, 208, 212-213

Direct exchange, 100

Discount real estate brokerages, 90-91

Dispute resolution, 194

Distance investing, 157—161

Distressed properties, 170, 173

Do-it-yourself sales approach, 93, 114

Down cycle, 10

Down payment, 39, 109, 184-186, 189,
192, 221, 230, 238

Due-on-sale clause, 185, 188

Dukakis, Michael, 46

Duplexes, 99-100, 102, 104

Easy money environment/financing, 59,
167-168

Economic conditions, impact on real
estate market, 5, 12,29, 166—168

Economic stagnation, 166

Electrical system, 112, 215

Employment, 28-29, 39-40, 56, 58, 61,
63-64, 86, 129-130, 176, 239

Empty nesters, 93, 108

Energy audits, 150

Energy prices, 33—35, 50-51, 244-245

Environmental issues, 123—124, 129

Equipment leases, 151

Equitable interest, 206

Equity/equity position, 3, 98—100, 139,
142-143, 166, 219, 221, 226

Escrow, 189

Escrow intermediary, 101-104

Eviction process, 219

Exclusive rights, real estate options, 198,
205

Existing home sales, 62, 78, 247-249

Existing stock of real estate, 57

Exotic loans, 18

Fair market value, 20, 99, 110, 112, 116,
213-214

Fannie Mae, 167

Federal Deposit Insurance Corporation
(FDIC), 17, 21-22, 64

Federal Housing Finance Agency, 167-168

Federal Reserve Bank, 33, 36, 51
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Financial distress, foreclosure process,
214-217

Financial health, 133-139, 144

Financial instability, 134

Financial resources, 3, 59. See also
Mortgage loans

First American Real Estate Solutions,
60-61

First-time home buyers, 108—109

Fixer-uppers, 109, 116-117, 235

Flat rent lease, 143

Flipping, 3, 10, 169, 188, 245

Florida, real estate market in, 4, 43—44, 51,
61, 63, 239-240

Foreclosure, 7-8, 37-38, 167, 183,
211-214, 223-224, 232

Freddie Mac, 32, 37, 167

Free rent deals, 142, 178

Friendly foreclosure, 232

Front ratio, 133

FSLIC, 37

Full-service brokers, 91

Garage, 119-120

Gentrification, 116, 121-122

Great Depression, 44, 49, 107

Greenspan, Alan, 11, 17-18, 36

Gross income, 134, 265-266

Gross rent multiplier (GRM), 112,
264-267

Growth in income, inflation-adjusted,
56

Gulf Coast, rebuilding expenses, 35, 50

Hard money loans, 192
Hardship letter, 218
Heating system, 215
Hedging positions, 155
Hindy, Tom and Jill, 7-8, 40
Historical cycles, 60-63
Historical data/prices, 21, §1-85
Hoenig, Thomas, 33
Home equity lines of credit (HELOC),
139
Home equity loans, 35
Homeowners:
cash flow action plan, 125-139
first contact, 116
selling strategies, 90-94
Home ownership statistics, 168
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Hot markets, 93

Household(s), number of, 64, 74-75,
86

House turnover, 18

Housing Affordability Index (HAI), 22,
57,60, 62, 78-79, 81, 86, 177178,
241

Housing and Urban Development (HUD),
218,234

Housing debt-to-income ratio, 21

Housing inventory, 240

Housing ratio, 133—134

Housing starts, 8

HUD1 settlement statement, 218

Hurricanes Katrina/Rita/Wilma, 35-36, 50,
245

Illiquid property, 160

Improvements, 3, 142, 149, 160, 230

Income approach, valuation process,
111-114

Income growth, 56-58, 63—64

Industrial real estate, 56, 120, 161

Inflated real estate market, 29

Inflation, 10, 12—13, 30, 33-36, 51

Information resources, 113—115, 158, 209,
234

Infrastructure changes, 57, 116, 122—123,
209

Inner-city apartments, 156—157

Inside information, 209

Insurance, 90-91, 94, 111, 115, 134, 159,
186, 189

Insurance agents, functions, 193

Interest-only loans, 18, 37-39, 135,
167

Interest rates, 21-22, 28-31, 32, 35-39,
49, 56, 51, 5962, 78-79, 91,
149-150, 167, 177, 186, 189

Internal Revenue Code (IRC), Section
1031, 97-98

Internal Revenue Service (IRS), 217,
227-228

Inventory of unsold houses, 58, 78

Investment analysis, 157

Investment properties, 94-97, 111-112

Japanese real estate market, 29, 48,
182
Junior liens, 237-238
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Land, generally:
contracts, 168, 188—190
sale of, 96
undeveloped, 122-123
LandAmerica Financial Group, Inc., 105
Las Vegas, real estate market, 89, 244
Laundry equipment, 151
Law of averages, 12—14
Lawler, Patrick, 18
Lawsuit/litigation, 212
Leading indicators, 62, 78-79, 179-180
Lease(s):
commercial, 143—145
equipment, 151
extension of, 160
long-term, 182
market downturn, 175-176
NNN, 159-161
options, 198, 207
purchase, 135
renewal negotiation strategies, 100,
143-144
residential, 145—149
undeveloped land, 123
Leasing agent, functions of, 142, 144, 160,
180, 210
Leasing incentives, 178
Lenders/lending industry, 30-32, 38, 59,
61,133, 167—168, 192-193,
212-220, 223-224, 231-234
236-238
Lereah, David, 11, 18
Leverage/leveraging, 50, 197, 215
Liens, foreclosure process, 214-217,
226-227,232
Lifestyle considerations, 90, 93
Like-kind exchange, see Section 1031
exchange
Lines of credit, 139, 150
Liquidity, 3738, 59-60, 171-172
Loan servicing company, functions of,
187-188
Loan to value ratio, 160
Local economic conditions, 29
Local real estate market, 29, 49-50, 55-87,
133
Location, significance of, 123
London, real estate investments, 44
Loopnet.com, 158
Loose money environment, 59
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Maintenance, 3, 111, 142, 159, 215. See
also Deferred maintenance; Repairs

Marginal properties, 149

Market approach, valuation process,
110-113

Market conditions, 11, 38, 42-47, 49,
50-51, 93

Market cooldown, indicators of, 58

Market correction, 49

Market downturn, 135, 141, 168—169, 172

Market expansion, 60

Market exuberance, 19-20

Market performance, 13

Market pressures, 33

Market recovery, 176—182, 208

Market research, importance of, 156-157

Market reversal, 49, 97, 142, 168, 170,
172

Market stagnation, 49

Market timing, 91-93, 97, 142, 173, 182

Massachusetts, real estate bubble, 46-47,
87

Mechanical defects, 116-117

Mechanic’s liens, 214-216, 232, 237

Media, impact of, 5, 13, 81, 107-108, 151,
153, 165, 170

Median home prices/sale prices, 21-22,
56-57, 60, 252-257

Median income, 21-22, 57

Metropolitan Statistical Areas (MSAs), 18,
21-22, 28, 64-77, 155, 158,
240-243, 245

Michigan, real estate market, 61, 244

Midwest region, 24, 78, 81, 86

Minimum bid auction, 225

Ministorage facilities, 123

Model apartments, 147—-148

Monetary policies, 168

Mortgage-backed securities, 167

Mortgage loans, 4, 11, 18, 21, 30-31, 36,
57-58, 62,70, 90-91, 94, 133134
167, 185-189, 212-213, 219

Moskow, Michael, 33

Motivated buyers/sellers, 102—104,
115-117, 168, 171, 182

Moving expenses, 90-91

Multi-family units, 207, 220, 228

Multiple Listing Service (MLS), 114

Municipal liens, 216, 237

Municipal water, 122,216
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National Association of REALTORS®
(NAR), 11, 18, 22, 78-79, 81, 223

National economy, impact of bust on, 4,
12, 166-168

National real estate market, 22, 50

Negative cash flow, 10, 182

Neighborhood, assessment strategies,
60—64, 74-81, 8687

Net operating income (NOI), 265-266

Networking, benefits of, 111, 173,
193

New construction, 58, 63, 81, 112, 122,
124, 169, 180181

New home sales, 62, 78

Newspaper, as information resource, 78

New York City, real estate investments,
41-43, 45-46, 87

No money down, 184—185

Nonperforming loans, 183

Nonrecourse debt, 160

Nontraditional financing, 35, 135,
192-193

Northeast, real estate market, 25, 61, 78,
81

Nothing Down (Allen), 184

Obsolete properties, 120—121, 142, 149

Offer(s), 102, 171, 191, 207, 214
217-218,236-237

Office building/space, 117-121, 124, 172,
176, 179

Office of Federal Housing Enterprise
Oversight (OFHEQO), 18, 21, 45

Qil prices, 34, 37, 46, 51

Olympia & York, 44

Operating costs, 233

Operating expenses, 150, 265-266

Operating numbers, 157—158

Operating statements, 111-112, 114

Optimism, 12, 165, 169

Options, 4, 197-210

Origination fee, 90-91, 94

Overextension of credit, 50, 211

Overvalued property, 12, 240-241

Owner financing, 184

Panic, 20, 49, 169, 175

Parking, 117

Partnership(s), 101-102, 117, 173,
193-195
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Pending home sales index, 250-252
Pennsylvania, real estate crash, 61
Percentage leases, 143—144
Permits, 119, 236
Personal finances, 12, 35
Pessimism, 166
Photographs, digital, 114
PITI (principal, interest, taxes, and
insurance), 134
Plumbing system, 215
Points, 91
Population statistics, 65-73, 76-77,
176-177
Post-bust:
auctions, 223-230
creative financing, 183—-195
investment strategies, 165—173
overvalued properties, 239-241
preforeclosure properties, 211-221
profit opportunities, 169—170
REO (real estate owned) properties,
231-238
short sales, 211-220
undervalued properties, 239, 241-244
using options, 197-210
when to start buying, 175-181
Potential equity, 219
Preapproved financing, 237
Preforeclosure, 212, 214-221
Price bubbles, 61
Price correction, 12
Price pressure, 9, 64, 123
Price-to-income ratio, 21
Private lenders, 192—193
Private mortgage insurance (PMI),
134
Private well water, 122
Profit-taking, 94
Property damage, 219
Property inspections, 214-215,
237
Property management, long distance,
159161, 191
Property owner, foreclosure process,
211-224, 232-233
Property search database, 114
Property taxes, 111, 151, 159, 189, 206,
216
Public auction, 227-228
Public sale, 224
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Purchase agreement/contract, 103,
217-218

Purchase decisions, consumer-driven,
109-110

RBC Capital Markets, 12

Real estate agent, 78, 90-91, 94, 97,
113=115, 158, 192, 218, 227, 238

Real estate bubble, 5, 11, 17-19, 30-31,
33 133

Real estate bust, 3-6, 7-15, 17-51,
166-173, 240-241

Real estate crash, 4, 8, 20, 22-28, 3240,
141, 169, 176178, 208-210

Real estate cycle, 8

Real estate deal makers, see Reichmann
family; Trump, Donald; Zeckendorf,
William

Real estate gurus, 184—185, 188, 197

Real estate investment trust (REIT), 99

Real estate investor(s), strategies for,
94-97, 141151

Real estate limited partnerships, 37

Real estate market, 20-21, 41-50

Real estate owned (REO), 213-214, 219,
226

Real estate principles, 10

Real returns, 30, 32

Realtor.com, 158

Recession, 14, 47, 87, 144, 169, 177, 241

Recording fees, 226

Recourse loans, 160

Redeveloping, 57, 116, 119—-120

Refinancing, 104, 139, 150, 220

Regional real estate, 22-28, 48—49

Register of Deeds, 113

Rehab properties, 207, 220, 235, 245

Reichmann family, 44

Remodeling costs, 235

Rental property, 59, 99-101, 104,
111=112, 119, 123, 141-142,
145-147, 148-149, 190-191, 209

Rent/rent survey, 111, 114, 117,123

Rent with option to buy, 135, 190—191

Repairs, 111, 149, 215, 233,237

Replacement property, 98—104

Repositioning, 116—118

Resale expenses, 219

Reserve auction, 225

Residential real estate, 56, 180
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Retail industry, 56, 161

Revenue generation, 150

Reverse amortization loans, 32, 38

Reverse exchange, 104—105

Risk reduction strategies, 93, 141—-143,
197

Sale of home, 90-105, 155-159

Sale proceeds, Section 1031 exchange,
101-103

Sales contract, 218

Savings and loan crisis, 37—-38

Second mortgages, 32, 37, 167-168, 185,
220-221, 230, 232

Section 1031 exchange, 97-104

Security deposits, 192

Seizure of property, 227, 229

Seller behavior, influential factors,
168—-169

Seller financing, 100, 168, 185—186,
188

Seller's market, 115, 170, 181

Sell-offs, 49, 62

Sell-rent-buy strategy, 90, 92-94, 97,
166

Septic system, 122

Sewer service, 122,216

Shopping malls, 122

Short sales/short pay, 211-220, 232

Showing patterns, 149

Simultaneous exchange, 100

Single-family homes, 94, 122, 252-260

Snowbirds, 93

Snow removal, 151

Soft real estate markets, 141-142, 178,
181

South, real estate market, 26, 60, 74, 78,
81, 86

Spec housing, 181

Speculation, 5, 18, 47, 49, 108

Starker Exchange, 98, 101

Staying put, 154—155

Stock market, 13—14, 30, 44—45, 175

Structural defects, 116-117

Subleases, 179—180

Sub-markets, 29, 124

Sub-par credit, 30-31, 59, 167

Supply and demand, 11, 38, 49, 5558,
243

Syron, Richard, 18
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Tax assessor, as information resource, 64,
111, 113—114, 116

Taxation, 3, 10, 37, 90-91, 94-100,
103-104, 111, 142, 151, 194, 217
233

Tax-deferred exchange, 98, 142, 156, 170

Tax liens, 227-228, 237

Telephone call patterns, 148—149

Tenancy in common, 102

Tenant improvements, 178

Tenant retention, residential, 145—149

Terrorism, economic impact of, 35, 50, 81

Texas, real estate market, 46, 244

Third-party buyer, 103—104

Third-party exchanges, 100-101

Tipping Point, The, 166

Title company, 101-105, 193

Title insurance, 90-91, 94, 101-102,
104-105, 186, 226

Title search, 227, 229, 232, 237-238

Total sales, 258-260

Townhouses, 124

Traditional financing, 183—184

Traffic patterns, 157

Transaction costs, 91-94, 96. See also
Closing costs

Transaction volume, influential factors, 78,
168, 248249

Transfer of real estate option, 206

Transfer tax, 90, 94, 226

Triple net lease (NNN) investments,
159-161

Trump, Donald, 14-15, 48

28/36 rule, 133—134, 138

Underperforming space, 150
Undervalued property, 155, 241-243, 245
Undeveloped land, 122—-123
Unemployment, economic impact of, 7-8,
32, 46, 49, 51, 141, 145, 167, 182
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Unique properties, 123—124, 142, 172

U.S. Department of Agriculture, 234

U.S. Department of Housing and Urban
Development (HUD), 45

U.S. economic outlook, 260-263

U.S. government deficit, 4, 51

ULS. housing market, 11-12, 18

Unrecorded sales, 188

Upgrading properties, 149-151

Utilities, 111-112, 150, 159, 233, 266

Vacancies, 111, 118, 141-142, 145-147,
149, 169, 179-180, 182

Vacation homes, 108

Valuation measures, 264-267

Value investing, 10, 108—124, 171

Value judgments, 234

Value vision, 115-116

Vendors, lease negotiations, 151

Veterans Administration, 234

Virtual tours, 114

Volatile markets, 48, 50

Vulture fund, 172-173

War, economic impact of, 4, 35-36, 42, 50

Warehouse buildings, 99, 121, 141

Waste hauling, 151

Waterfront property, 123

Weather, economic impact, 4, 35-36, 43

Web sites, as information resource, 7879,
116, 158, 228, 234, 247, 250, 252
258, 260

Webb & Knapp, 41-42

West, real estate market in, 26, 74, 78, 81,
86

Wrap around mortgages, 186—189

Zeckendorf, William, 41-42
Zell, Sam, 172
Zoning, 119



