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Acceptance letters, 83, 159-160

Accomplishments, 9-10

Advertising, 13-14, 4347, 49-50, 171,
180

Agreement for Assignment of Contract,
172, 192-193

Air-conditioning, 178

Appearance, personal, 12, 55-56

Appraisals, bank, 105

As-is basis, 179-180

Asset managers, 119-120

Assignments of contract/assignment
fees, 172-173, 191-196

Attorneys, 14-15, 65, 162, 163-166. See
also Closing agents

Authorization to Release Information,
73, 75,79, 90, 113-114

Bail bondsmen, 46
Balance in lifestyle, 8-9, 208
Bank accounts, 15-16
Bank-owned properties, 22, 3943,
64-65
Bankruptcy, 65, 91, 139, 144, 163-167
Bankruptcy attorneys, 65, 163-166
Banks. See also Lien holders
acceptance from, 19, 21-23, 83,
159-160
appraisals for, 105
asset managers in, 119-120
closing costs and, 106
communication with, 113-115
debt vs. ownership and, 146-149
decisions from, 127-129
deeds in lieu of foreclosure by,
64-65
deficiency judgments by, 100-101
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double closings and, 198-199
extension letters from, 162
forbearance agreements by, 61-62,
165
foreclosure process and, 149-150
hardship packages to, 123-124
listing agreements for, 124-125
loan modification by, 60-61
loss mitigation representatives in, 66,
90, 99, 114, 116-119, 121-122
negotiations with, 23-32, 66-67
offer presentation to, 115-119
portfolio representatives in, 120-121
proof of funds letters for, 126-127
relationships with, 20, 117-119, 121
Release Authorization to, 73, 75, 79,
90, 113-114
seller bankruptcy and, 163-166
shareholders and, 122-123
short-sale packages to (see Short-sale
packages)
Bathrooms, 177
Bedrooms, 176-177
Bills of sale, 34-35
Budgeting, 13-14, 81, 174-175
Building code requirements, 176
Business. See Investors; Real estate
investing
Business entities, 14-16, 84, 185
Buyers, 4, 67-68, 171-172, 179,
198-199
Buying programs, 180

Carpeting, 177-178

Case study, 2-0. See also Testimonials
Cash offers, 40—41, 126

Cash reserves, 22, 32
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Cellular telephones, 13
Certificates of discharge, 87
Certificates of title, 104. See also
Deed(s)
Certified final judgments, 153
Chapter 7 bankruptcy, 166
Chapter 13 bankruptcy, 65, 163-166
Cleaning, 179
Climate control, 178
Closing agents, 159, 161-163, 173,
183-186, 189, 197-200
Closing costs, 105-107, 180, 191, 194,
197
Closings:
assignments of contract and,
191-196
bank deadlines and, 159, 161-163
double, 161, 191, 195, 196-200
per diem rates and, 86, 161-163
prompt, 40-43
rehabber withdrawal from, 189-191
seller occupancy and, 36-38
seller withdrawals from, 186-189
setting date for, 183-184
successful, 185-186
wholesale transactions and, 173
Closing statements, 31, 105, 194
Clothing, 12, 14, 55-56
Colors, 175-176
Commissions, 124-125
Communication, 113-115. See also
Listening skills; Relationships;
Telephones
Comparable properties, 34, 40, 77,
103-105
Contractor estimates, 107
Contracts, sales, 76, 79-80, 82, 84-86,
91-97, 170, 198
Corporations, 14, 185
Costs:
budgeting, 13-14, 81, 174-175
closing, 105-107, 180, 191, 194, 197
of closing agent fees, 185
of repairs, 107-108, 174-175
Counteroffers, 129
Cover letters, 42, 99-102, 139-142
Credit reports, 5, 22, 63-04, 65
Curb appeal, 175-176

Deals, 6-7, 39-50
Debt vs. ownership, 146-149, 182
Deed(s):
in lieu of foreclosure, 64—65
ownership and, 104, 146-147, 182,
197-198
Deed of trust state foreclosures,
151-152
Deficiency judgments, 100-101
Department of Housing and Urban
Development (HUD), 155, 181
Department of Veterans Affairs (VA)
loans, 125, 155
Deposits, 41-42, 170, 184, 186, 189-190
Disclosure, 198-199
Double closings, 161, 191, 195,
196-200

E-mail, 115
Equities of life, 7-8
Equity, 20
Equity/home improvement loans, 156
Escrow companies. See Closing agents
Ethics, 187-188
Exit strategies:
rehabbing property as, 173-180
rentals as, 180-182
selection of, 169-170
wholesaling as, 170-173
Expenses, managing, 13-14, 174-175.
See also Costs
Extension letters, 162

Family, 10-12, 36
Fax, 13-14, 115
Federal Housing Administration (FHA)
loans, 125, 155, 178
Financing, 126-127, 197. See also
Banks; Liens; Loans; Mortgages
Finder’s fees, 170
Flipping. See Wholesaling properties
Flooring, 177-178
Forbearance agreements, 61-62, 165
Foreclosable liens, 154
Foreclosure laws, 145
Foreclosures:
bankruptcy and, 163-166
on credit reports, 5
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debt vs. ownership and, 146-149
in deed of trust states, 151-152
loopholes in process, 58-65
in mortgage states, 149-152
postponement of sales, 122, 162
Friends, 10-12, 117
Full-time employment, 10

Garages, 176-177

Gender, impact of, 57-58, 207

Goals, 7-10, 205, 208

Government subsidized-housing
programs, 181

Hard-money lenders, 126, 155, 194,
199

Hardship budgets, 81

Hardship letters, 80, 88-91, 98, 141-143

Hardship packages, 123-124

Heating, 178

Home improvement/equity loans, 156

Home offices, 13-14

Homeowners. See Sellers

Homeowners association liens, 154

Housing market, 3, 40, 78, 82, 103-105,
145

HUD (Department of Housing and
Urban Development), 155, 181

HUD-1 form, 31, 105, 194

Inferior lien holders, 131-132, 136-144,
147-149
Inspection periods, 40—41
Investors. See also Real estate investing
accomplishments of, 9-10
availability of, 13, 43-44
balance in lifestyle of, 8-9, 208
expectations of, 201-208
financing of, 197
as landlords, 180-182
motivation of, 6-7
networking between, 39, 4445, 67,
145, 190-191
personal appearance of, 12, 55-56
as rehabbers, 173-180
self-promotion of, 13-14, 44—46,
49-50

as sellers, 180

strategies for locating potential
properties, 39-50
unethical, 187-188

Joint properties, 146-147, 185

Jones, Daniela, 3-5

Judgments, 100-101, 150, 153

Judicial foreclosures, 149-152

Junior lien holders, 131-132, 136-144,
147-149

Kitchens, 177

Landlords, 23-24, 180-182
Land trusts, 182
Legal issues. See also Attorneys
bankruptcy as, 164-167
business structure and, 14-15
with double closings, 198-199
foreclosures and, 145, 149-152
ownership and, 146-149
seller nonperformance as, 187
“subject to” agreements and, 64
Letter of Intent, 42
Lien holders. See also Banks
junior, 131-132, 136144, 147-149
priority of, 148-149
Release Authorization to, 73, 75, 79,
90, 113-114
Liens, 152-154. See also Loans;
Mortgages
Lifestyle, balance in, 8-9, 208
Lis pendens, 153—154
Listening skills, 52-53, 55, 57, 207
Listing agreements, 124-125
Loans, 60-61, 83, 120, 125, 139,
155-157, 178. See also Liens;
Mortgages
Loan to value (LTV), 131, 155,
195-196
Locks, 174
Loopholes in foreclosure process,
58-65
Loss mitigation representatives, 66, 90,
99, 114, 116119, 121-122

Magnetic vehicle signs, 45-46
Mailings, 45
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Market, housing. See Housing market
Mechanic’s liens, 154
Mortgage brokers, 180
Mortgages, 131-132, 136-144, 146-149
154-157, 182

Mortgage state foreclosures, 149-152
Motivation:

of investors, 6-7

of sellers, 51-54, 173, 196
Move-out dates, 36-38
Moving expenses, 35-36
Municipal code violations, 154

Negativity, 10-12
Negotiations:
with banks, 23-32, 6667
with junior lien holders, 136-144
with rehabbers, 172
with sellers, 33-38, 5457
Neighbors, 174
Net sheets, 105-107
Networking, 44—45, 67, 170, 190-191,
205-206
Neurolinguistic programming, 55
Newspaper advertisements, 43—44, 171,
180
Nonperformance, 187

Occupancy by sellers, 36-38
Offers:
calculation of, 23-25, 32, 172-173
cash, 40-41, 126
justification of, 3—4, 40-42, 69,
77-78, 80-82, 88-91, 98111, 114
presentation to bank, 115-119
Office, establishing, 13-14
Option adjustable-rate mortgages,
156-157
Ownership vs. debt, 146-149, 182

Paint, 175-176
Partnerships, 14-15, 185
Pawnshops, 46-47
Payment plans, 61-62, 165
Payoft acceptance, 83
Payoff notes, 27

Per diem rates, 86, 161-163

Personal appearance, 12, 55-56
Photographs, 98-99, 100, 101
Portfolio representatives, 120-121
Positions, 147-148
Postcards, 45
Preapproval letters, 126-127
Private loans, 155. See also
Hard-money lenders
Proof of funds letters, 126-127
Properties:
bank-owned, 22, 3943, 64—65
comparable, 34, 40, 77, 103-105
foreclosures on (see Foreclosures)
locating potential, 39-50
photographs of, 98-99, 100, 101
property information sheets on,
109-111
repairs to/remodeling of, 107-108,
174-179
titles to, 104, 146-149 (see also
Deed(s))
wholesaling (see Wholesaling
properties)
Property information sheets, 109-111
Purchase and sales contracts. See
Contracts, sales
Purchase price. See Offers
Purchaser’s statements, 85

Quitclaim deeds, 104

Real estate agents, 3940, 84, 117,
124-125
Real estate investing. See also Investors
benefits of, 1-2
as business, 10
business structure in, 14-16, 84, 185
creativity of deal structure in, 6-7
learning about, 204-208
office establishment and, 13-14
preparation and, 16-17, 184-185
Real Estate Investors Association
(REIA) groups, 39, 4445, 67, 145
Real estate owned (REO), 22, 40
Rehabbers:
assignment fees and, 194
as buyers, 171-172, 198-199
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closings and, 184, 186, 189-191,
197-200
deposits from, 41-43, 184, 186,
189-190
double closings with, 161, 191, 195,
196-200
investors as, 173—-180
offer amounts and, 23-25, 172-173
proof of funds letters from, 126
seller occupancy and, 37
withdrawal of, 189-191
Relationships:
with bankers, 20, 117-119, 121
with buyers, 4
with family, 10-12, 36
with friends, 10-12
with sellers, 51-53, 186—189
Release Authorization, 73, 75, 79, 90,
113-114
Remodeling, 174-179
Rentals, 62-64, 65, 139, 180-182
Repairs list, 107-108, 174-175
Repayment plans, 61-62, 165
Roofs, 178-179

Safety, 57-58
Sales. See also Short-sales
contracts, 76, 79-80, 82, 84-86,
91-97, 170, 198
initiating, 53-59
of loans, 120
postponement of, 122, 162
sheriff’s (see Foreclosures)
trustee, 151-152
Schedules, creating and maintaining,
9-10
Scott, Valerie, 2-5
Second/third mortgages, 131-132,
136-144, 147-149, 156
Self-promotion, 13-14, 44—46, 49-50
Sellers:
amounts owed by, 26, 195-196
bankruptcy of, 65, 91, 139, 144,
163-166
closings and, 183-184
contact with potential, 13, 43—44,
53-59

Index 213

debt vs. ownership of, 146-149,
182
deficiency judgments and, 100-101
financial agreements with, 33-36
gratitude of, 4-5, 67, 88
hardship budgets from, 81
hardship letters from, 80, 88-91, 98,
141-143
hardship packages from, 123-124
investor as, 180
mortgages of (see Mortgages)
motivation of, 51-54, 173, 196
occupancy by, 36-38
options for, 59-65
relationship with, 51-53, 186-189
Release Authorization from, 73, 75,
79, 90, 113-114
sales contracts with, 76, 79-80, 82,
84-86, 92-97, 170, 198
“subject to” agreements with, 6264,
139, 182
unethical investors and, 187188
unsecured loans and, 139
withdrawal of, 186-189
Seller’s statements, 86
Settlement letters, 26
Settlement statements, 31, 105, 194
Sheriff’s sales. See Foreclosures
Short-sale packages:
comparable properties in, 3—4, 40,
77, 103-105
formal short-sale requests in, 75
hardship letters in, 80, 88-91, 98,
141-143
investor cover letters in, 42, 99-102,
139-142
to junior lien holders, 131
net sheets in, 105-107
photographs in, 98-99, 100, 101
property information sheets in,
109-111
Release Authorization in, 73, 75, 79,
90, 113-114
repairs list in, 107-108
sales contracts in, 76, 79-80, 82,
84-86, 91-97, 170, 198
submission to bank, 114
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Short-sale packages (Continued)
summary of contents, 69, 73
telephone logs in, 74, 89

Short-sales:
case study on, 2-6
definition of, 19
formal request for, 75
reasons for, 21-23

Signage, 44, 45-47, 49-50

Signatures at closings, 185

Simultaneous closings, 161, 191, 195,

196-200

Special warranty deeds, 104

State laws, 64, 149-152

Street signs, 44

“Subject to” agreements, 62-64, 139,

182
Subprime adjustable-rate mortgages,
156
Subsidized-housing programs, 181
Summary final judgments, 150

Tax advisers, 14-15

Tax liens, 153

Teaser adjustable-rate mortgages, 156
Telephone logs, 74, 89

Telephones, 13, 57, 115

Tenants, screening, 181-182

Testimonials, 2—4, 20, 33, 38, 4749,
66-68, 70-71, 97, 103, 125,
132-135, 163, 167-168, 201-204

Thomas, Pete and Pamela, 70-88

341 hearings, 164-165

Title companies. See Closing agents

Title insurance, 198

Titles, property, 104, 146-149. See also
Deed(s)

Title searches, 198

Training, 206

Trustee sales, 151-152

Unethical investors, 187-188
Unsecured loans, 139
Utilities, 174

VA (Department of Veterans Affairs)
loans, 125, 155
Vehicle signs, 4546

Wholesaling properties, 20, 23-25, 37,
126-127, 161, 170-173, 191-196

Windows, 178

Writing, agreements in, 7-10, 15,
159-160, 162, 163, 172

Yard maintenance, 174



