
accounting, 105–10
accounting firms, 6–7
accounting software, 109
advertising, 47, 73. See also marketing
agents, 75, 94
Agreement of Sale and Purchase,

199–204
appraisal, 27
appraisers, 93–94, 95–96
asking price, comparing to value after

rehab, 27
attorneys, 7
auctions, 65–66

bad deals, 111–15
banks, 7–8, 47

dealing with different sizes of, 18
investment department of, 20
involvement with foreclosures, 62, 68

Better Business Bureau, 88
bids, from contractors, 89
bird dogs, 6, 75
business activities, keeping separate,

107–8
business advisors, 97–98. See also

accountants, lawyers
business cards, 72–73, 193
business cycles, 73–74
business plan, 80, 84

Caplan, Suzanne, experience with
Timmerson and real estate
investing, 131–36

cash, access to, 19–20, 79–80. See also
hard money, private money lending

cash flow, 11
cash flow statement, 81, 82
cash out, 13
closing companies, 95
closing fees, 103
closings, 7, 50, 58, 98, 99–104
commercial property, 14–15
Community Investment Group Ltd., 118
contracting business, 118–19, 122
contractors, 29, 85–91
Contractor’s Bid, 205
contracts, 7. See also land contract

with contractors, 89–90
exclusions, 98
for wholesaling, 50

Cost Estimate for Repairs and Services,
197–98

credit history, 8, 21–23, 56–57
credit reporting agencies, 21–22, 241
credit restoration, 8, 22, 56–57

dealers vs. investors, 107–8
Deferred Rent Agreement, 183
depreciation, 25, 81
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direct mail, 47–48
Disclosure of Information on Lead-

Based Paint and/or Lead-Based
Paint Hazards, 157

distressed sales, 45–46
door hangers, 74, 192
down payments, 18, 52–53, 58, 68, 103
Dun & Bradstreet report, 88

earnest money, 49
escrow, for contractors, 90
eviction procedures, 34

FHA (Federal Housing Administration),
68

financial security, 129–30
financing, 17–23
flipping properties, 12–13, 44–45. See also

wholesaling
foreclosures, 25–26, 61–69
Form W-9
FSBO (for sale by owner), 46, 47

goal-setting, 16

hand money, 49
hard money, 18, 21, 23, 29, 69
hidden sellers, 71–76
Hirshberg, Spencer, 118
HUD (U.S. Department of Housing and

Urban Development), 67–68
HUD-1 Settlement Sheet, 103, 110,

219–21

incorporation, 108
inspection

contractors’ work, 90, 91
properties, 12, 34, 49, 67, 121

insurance, 94–95, 96–97
insurance, for contractors, 88–89
insurance agents, 47
investing

cautions about, 8–9
ignoring personal preferences, xii
learning curve in, 4

investors, for wholesaling, 50
investors vs. dealers, 107–8

land contract, 19, 57
landlording, 31–35. See also rentals
lawsuits, 114
lawyers, 47, 94, 95, 97–98
Lease Option Agreement, 225–30
leverage, 19
licenses

for contractors, 88
for mortgage brokers, 120

liens, 102–3
like kind exchange, 107
line of credit, 8, 20
loan brokers, 7–8
loan origination, 117–18
loans

through banks, 7–8, 17, 18
for business start-up, 79
on cash flow-statement, 82
costs of, due at closing, 103
credit history’s influence on, 23
in default, 63–69, 114
escrow and, 90
through hard money-lenders, 29
legal review of, 98
mortgage brokering, 120
qualifying for, 78
turned down for, 20–21

location, importance of, 28–29

Mackowick, Dave, 134–35
maintenance business, 118–19, 122
maintenance of properties, 57. See also

repairs
Management Agreements, 173–81
management companies, 35
marketing, 48, 74. See also advertising
mentoring, 5–6, 123
mortgages

default on, 66
payoff letter, 103
securing for rent-to-own, 53
traditional, 20

mortgage brokering, 117–18
motivation, 128–29

negotiations, for wholesaling, 48–49
neighborhoods, 28–29
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newspaper classifieds, 194
Notice to Terminate Tenancy, 184
Notice to Vacating Tenant, 185

older neighborhoods, 75–76
overhead, in real estate business, 78–79,

82–83
overpriced deals, 19
Owner Certification (Payment of Real

Estate Taxes and Other
Assessments), 156

owner financing, 17, 19

Past Due Notice, 182
personal residence, purchase of, xii
postcards, 191
preforeclosure deals, 64–65
pricing, 19–20, 75
private money lending, 118, 120–21
profit and loss statement, 20, 81, 109
pro-forma statement, 81
Proof of Insurance, 206–7
property

analysis of, 106
appropriate for rent-to-own, 54–55
foreclosed, 67–68
improvements, types of, 28
inspection of, 12
management of, 121–22
outstanding debts on, 102–3
wholesale purchases of, 83–84

Property Information Sheet, 195
Property Inspection Sheet, 196

real estate
advisors and professionals needed for

business, 6–9
methods of investing in, 13–16
personal skills required for investing

in, 16
rising prices of, xii

real estate business, 77–84, 107–8, 114,
117–24

real estate software, 109–10
record keeping, 105–10
redemption period, 66–67
referrals, 48, 59, 73, 74–75

rehabs, 15, 25–30
Rental Application, 151–54
rental property, 11–15

converting rehabs into, 30
financial success of, 32
purchasing for flipping, 46

Renter’s Insurance Notice, 172
rent-to-own, 51–59
REOs (Real Estate Owned), 68
repairs, 13, 14, 26–27
Request for Taxpayer Identification

Number and Certification Form
(Form W-9), 208–9

Residential Lease Agreement, 231–40
retailing, 12. See also rehabs
risk, 114, 127–28
risk/return relationship, 4

sales agreement, 102
sales price, for rent-to-own, 55
seasoning, 29–30
second mortgage, 30
Section 8 rentals, 35, 37–42

Section 8 Lease Agreement, 158–60
Section 8 Notice, 154–55

Security Deposit Refund Requirements,
186

self-confidence, 126–27
Seller Disclosure Statement, 210–18
selling, reluctance, 30
seminar business, 119, 123
seminars, 2, 3, 5, 125–26, 132–33
Standard Lease Agreement, 161–69
Success Productions, 119

tapes, 2, 3, 4–5
tax benefits, 81
tax certificates, 103
tax deductions, 108, 110
tax deferrals, 108
tax shelters, 25, 105, 107
teaching, 123
television marketers, xi, 2
Tenant Move-In Checklist, 171
tenants

challenges of, 31–35
documentation for, 33–34
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tenants (continued)
problems with, 38, 112
screening for rent-to-own, 52–53,

55–56
Tenant’s Right to Continue Lease, 170
Timmerson, Wade, xiii, 125–26

building a real estate business, 77–79
business advisor’s perspective on,

131–33
closings, 99–101
distressed sellers, 100–101
financing, 17–19
finding contractors, 85–87
finding real estate as a career, 1–4
first real estate deal, 2–3
foreclosures, 61–63
goals, 25
hidden sellers, finding, 71–73
landlording, 11–12, 31–33
lessons learned, 126–30
record keeping, 105–6
rehabs, 25–27, 43
rentals, 43

rent-to-own, 51–59
retailing, 12
Section 8 rentals, 37–39
side businesses, 117–24
troublesome properties, 111–15
wholesaling, 12–13, 43–45, 111
working with appraisers, agents, and

other professionals, 93–95
title insurance, 95, 101–2
title searches, 99–100, 102
troublesome properties, 111–15
Trust Deeds, 63–64

Uniform Residential Loan Application,
242–51

Vacancy Makeover Checklist, 187
Veterans Administration, 68

Walker, John, 118
“We Buy Houses” ads, 47, 64, 72–73 
Wheeler, Mike, 4, 17–18, 33, 94
wholesaling, 12, 13, 15–16, 43–50, 111
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